
 

 
 
 
 
 
 

 
California's Housing Mandate: What Property Owners Need to Know 

As you may know, California’s Regional Housing Needs Allocation (RHNA) mandates the Bay 
Area to plan for 441,176 new housing units, Marin County for 14,210, and the state as a whole 
for 2.1 million over the next seven years. This requirement stems from decades of housing 
shortages and underdevelopment statewide.​
 ​
Why Did the State Legislature Pass RHNA?​
 ​
According to the Association of Bay Area Governments (ABAG), RHNA is designed to: 

●​ Address the housing shortage by increasing supply. 
●​ Promote regional fairness so all cities contribute to housing solutions. 
●​ Reduce sprawl by concentrating housing near jobs and transit. 
●​ Improve affordability by ensuring communities plan for all income levels. 
●​ Hold local governments accountable by requiring zoning for housing or facing penalties. 
●​ Ensure cities plan for future growth instead of blocking development. 

How Will This Affect Property Owners in Marin?​
​
While large-scale development takes time, owners of existing apartment buildings and 
commercial properties will feel the impact of new housing.​
​
Apartment Building Owners: 

●​ Increased Competition: More supply could put downward pressure on rents if demand 
doesn’t keep up. 

●​ Potential Depreciation: Older buildings may lose value if newer units offer better 
amenities. 

●​ Renovation Opportunities: Upgrades may be needed to stay competitive. 

Commercial Property Owners: 

●​ Property Tax Adjustments: Changes in property values will affect local tax revenue and 
services. 

●​ Regulatory Shifts: New policies, rent control, or incentives could be introduced. 
●​ Infrastructure Strain: Increased housing means potential traffic congestion and demand 

for public services. 

 



 

 
 
 
 
 
 
 
What’s Next? 
 
RHNA is shaping the Bay Area’s real estate landscape, creating both challenges and 
opportunities. Staying ahead of zoning changes, market shifts, and new regulations is key for 
property owners. 
  
Would you like to discuss how to best position your property for the changes ahead? 
Let’s connect. 
 
Testimonial:"Ces Cecchin, our Commercial Real Estate Agent, was great!  He and his partner 
handled our partnership meetings professionally and helped us resolve our differences in a 
neutral manner.  His marketing effort was efficient and got us a great price fast.  I would 
recommend Ces to anyone looking to sell their investment property." 
— Andrew Lamden, Investment Property Owner 
 

 


